
“Keep America Healthy... Invest in a Small Business”

HHSPulse
Kathleen Sebelius, 

Secretary 

Bill Corr, 
Deputy Secretary 

Volume 6 • Issue 25

Medicos Consultants: 
Improving Healthcare Stds.
Message from the Director

QSSI Emerges as a Leading 
Healthcare IT Contractor...
Web Sites to Bookmark

DESA Finds Success at HHS 
Vendor Day
Events Calendar

Contracting Opportunities

Message from 
the Director

Debbie Ridgely
OSDBU Director

The Dog Days of Summer reached the DC area early this 
year.  In addition to the hot weather, HHS has numerous 
opportunities and outreach events as we enter the fourth 
quarter of FY 2011.  The HHS OSDBU staff will be participating 
in the Veteran Entrepreneur Training Conference, in Nevada, 
the week of June 27, 2011. We will also be participating in 
the 7th Annual Veterans Conference in New Orleans the week 
of August 15, 2011.  The August 26, 2011, Vendor Outreach 
Session is devoted to both HUBZone and Service-Disabled 
Veteran-Owned companies.  

In this issue we feature Medicos Consultants, a successful 
Small Disadvantaged Business founded in 2009.  They are 
working to develop the technology and methodology for high-
resolution macro-imaging of solid oral dosage medications. The 
company credits their win of contracts with the National Library 
of Medicine to advice offered by members of the OSDBU team.  
We also feature Quality Software Services, Inc. which holds 
contracts with Centers for Medicare and Medicaid Services 
specializing in healthcare solutions, software engineering and 
security services. Our last featured contractor is DESA who found 
success at our FY 2011 VH8 Industry Day.  DESA, a Women-
Owned, Small Disadvantaged Business with a focus on health 
communications and health-related conferences, teamed up 
with RTI International.  The “take-away” from this experience 
is that networking certainly can and does work.  

The HHS OSDBU believes in presenting opportunities for 
businesses, both large and small, to gather in the same venue 
and determine if they are a good match.  The HHS Mentor-
Protégé Program is another great way to find business at HHS.  
The protégé must find their own mentor, but once done, the 
relationship is most beneficial to both parties.  Our next 
application date for the Mentor-Protégé program is October 
15, 2011.

Medicos Consultants: 
Improving Healthcare 
Standards

Medicos Consultants, LLC, (MC) 
was awarded a large-scale five 
year contract to develop the 
technology and methodology  

for high-resolution macro-imaging of solid oral 
dosage medications for the National Library of 
Medicine (NLM). MC is building the defini-
tive image database of the nation’s medications 
under the Computational Photography Project 
for Pill Identification (C3PI) Program.  

The C3PI Program is the second prime 
contract that Medicos Consultants has re-
ceived from the NLM. The first, award in 
2009, involved Medicos Consultants’ support 
for an interagency collaboration between the 
National Institutes of Health (NIH) and the 
Food and Drug Administration (FDA). MC 
authored the seminal documents for the FDA’s 
revised Structured Product Labeling Image 
Specification. “We are extremely fortunate to 
have the visionary support of Drs. Michael 
Ackerman and Terry Yoo from the NLM’s 

Office of High Performance Computing and 
Communications (OHPCC) for this critical 
patient safety initiative.  OHPCC has been 
responsible for delivering the Visible Human 
Project and C3PI continues along that im-
portant tradition,” said MC CEO, Pablo R. 
Perillan MD, Ph.D. 

Dr. Perillan is a pioneer in mobile comput-
ing and electronic healthcare records, with 
more than 130,000 users in more than 60 
countries around the world. Dr. Perillan and 
Andrew Bond, Medicos Consultants’ Chief 
Technology Officer created mobile applica-
tions that offer the first secure HIPAA-compli-
ant distributed asynchronous communications 
platforms for transmitting critical prescribing 
reference information and patient healthcare 
records around the globe.

The firm’s products include mobile appli-
cations, electronic medical record systems, 
high-performance imaging, computer vision 
interfaces, and enterprise-level content man-
agement systems for healthcare institutions, 
publishers and pharmaceutical companies. As 
an example of open-source and collaborative 
enterprise development, Medicos Consultants’ 
engineers and product managers have worked 

Continued on page 2
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Web Sites 
to Bookmark
Federal Business Opportunities 
http://www.fedbizopps.gov

General Services Administration 
http://www.gsa.gov

SBA Government Contracting and 
Business Development. 
http://www.sba.gov/gcbd/

Small Business Administration 
http://www.sbaonline.sba.gov

Central Contractor Registration 
http://www.ccr.gov

Government Agency Links 
http://www.usa.gov/Agencies.
shtml

Excluded Parties List System 
http://epls.arnet.gov

Women-Owned Businesses Links:

National Association of Women 
Business Owners 
http://www.nawbo.org

Small Business Administration: 
Contract Assistance for Women 
Business Owners 
http://www.sba.gov/aboutsba/
sbaprograms/onlinewbc/index.
html

Women’s Business Centers 
http://www.awbc.biz

Women Impacting Public Policy 
http://www.wipp.org

Medicos Consultants: Improving 
Healthcare Standards (cont.)
over the past decade with clinical staff at the 
University of Maryland Medical School and 
the Institute of Human Virology in Baltimore, 
to develop a cost-effective and scalable elec-
tronic health record and reporting system for 
HIV clinics that are supported by Health Re-
sources and Services Administration’s (HRSA) 
Ryan White HIV/AIDS Program (Ryan White 
CARE Act).  

MC credits a large part of their success with 
HHS to the mentoring and advice offered 
through the Office of Small and Disadvan-
taged Business Utilization (OSDBU), specifi-
cally from Ms. Annette Owens-Scarboro and 

Ms. Nydia Sagna (NIH- RK Team Leader and 
Team Member, respectively) as well as Ms. 
Robin Hope-Williams and her colleagues at 
the NLM’s contracts division. They encour-
aged MC to follow the acquisition throughout 
the entire life cycle (e.g. just because it is not a 
small business set-aside doesn’t mean that small 
businesses cannot win a high-profile award). 
In addition, they encouraged consultation 
with the Contracting Officer regarding ques-
tions during the solicitation phase. With this 
advice and guidance, Medicos Consultants 
continued to market to HHS/NIH and won 
the contracts. 

Founded in 2009, Medicos Consultants is 
a healthcare IT consulting company which 
combines medical expertise with direct 
engineering support. It is a Small & Dis-
advantaged Business headquartered in Bal-
timore, MD. For more information please 
visit: http://www.medicosconsultants.com 
or contact Dr. Perillan at:	   
pablo@medicosconsultants.com 

QSSI Emerges as a  
Leading Healthcare IT 
Contractor at CMS

Quality Software Services, Inc. 
(QSSI), has garnered $200 mil-
lion in contract awards from the 
Centers for Medicare and Medic-

aid (CMS) in the past five years. The firm is 
the prime contractor in 14 of the 15 contracts 
awarded. QSSI is a 14-year old IT organization 
specializing in healthcare solutions, software 
engineering, and security services. 

QSSI’s success at CMS is the result of a dedi-
cated healthcare IT focus and a strong small 
business program. QSSI made a strategic deci-
sion in 2007 to focus on the federal healthcare 
market. The firm recognized this was a high-
profile area that could be well-supported in the 
foreseeable future. According to Mark Labus, 
EVP of Healthcare Programs at QSSI, “CMS 
recognizes the value that small businesses bring 

Continued on page 3
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QSSI Emerges as a Leading 
Healthcare IT Contractor at CMS 
(cont.)
in terms of lower cost and greater agility, and 
they have a strong and capable small business 
liaison.” Mr. Labus also said, “It’s a matter of 
taking the time to understand CMS’ business 
and being creative in solution development. 
Once we were awarded our initial contracts, 
we dedicated a very strong program delivery 
organization to ensure the success of these 
programs. Our combined capture and delivery 
focus has allowed us to continue to expand our 
partnership with CMS.”   

Some of their recent project wins include: 
National Level Repository Testing; Electron-
ic Submission of Medical Documentation 
(esMD) over the National Health Informa-
tion Network (NHIN);  Individuals Access 
to CMS Computer Systems (IACS) Identity 
Management Program; Integrated Data Re-
pository – a Teradata based Enterprise Data 
Warehouse; and a support contract for the 
Center for Consumer Information and In-
surance Oversight to assist in the nationwide 
rollout of Insurance Exchanges mandated by 
the Affordable Care Act.

One recent noteworthy prime award is 
the esMD program - a solution that lever-
ages the NHIN – for transmission of elec-
tronic clinical documentation between the 
healthcare provider community and CMS. 

As part of esMD, QSSI is using the NHIN 
to automate electronic requests for medical 
documentation by Recovery Audit Contrac-
tors, and their submission by providers and 
hospitals. To facilitate this, QSSI is build-
ing a CONNECT Gateway for CMS to the 
NHIN. This Gateway will serve as the CMS 
point of presence on NHIN acting as the 
primary interface for the agency for all of its 
NHIN transactions. QSSI’s participation in 
building and enhancing CONNECT will 
help HHS advance the adoption of interop-
erable Health IT systems and health infor-
mation exchanges and meet the goals of the 
HITECH act.

 “We leveraged our success with the CMS 
small business program to build competencies 
in software engineering and security services, 
and programs that allow us to compete today 
in the unrestricted market,” said Mr. Labus. 
In addition, the firm has built a new com-
mercial solutions division called HealthIT+ 
(http://www.healthitplus.com) based on the 
firm’s experience in the federal healthcare 
market. QSSI has expanded its customer 
base to include other federal healthcare agen-
cies; including the Veterans Administration, 
Food and Drug Administration, and Military 
Health Systems.  

The firm has multiple offices located in 
Maryland, Virginia, Georgia, South Carolina, 
and India. For more information on QSSI, 
visit: http://www.qssinc.com

Events Calendar

July 21-23, 2011
National Black Chamber of 
Commerce 19th Annual Convention
Miami, FL
http://www.nationalbcc.org/

July 27-29, 2011
Native American Procurement 
Conference
San Diego, CA
http://www.ncaied.org

August 15-18, 2011
7th Annual National Veteran’s Small 
Business Conference
New Orleans, LA
http://www.nationalveteranscon-
ference.com/

August 31- September 1, 
2011
National Association of Women 
Business Owners Conference
San Diego, CA
http://nawbo.org/section_231.cfm

September 13-14, 2011
Diversity at the Border
El Paso, Texas
http://www.smsdc.org/Events.aspx

To Unsubscribe to the HHS Pulse simply email us at sbmail@hhs.gov.  
Please include Unsubscribe in the subject and add your name and email 
address in the message.
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September 27-30, 2011
Minority Enterprise Development 
Week Conference
Washington, DC
http://www.medweek.gov/

October 6, 2011
Access to Success: GSA Small 
Business Procurement and 
Networking
Washington, DC
http://www.fbcinc.com/event.
aspx?eventid=Q6UJ9A00R3CE

October 30-November 2, 2011
2011 National Minority Supplier 
Diversity Conference
Atlanta, GA 
http://www.nmsdconline.com/

DESA Finds Success at HHS 
Vendor Day

During a recent HHS Vendor Day, dozens 
of Small & Disadvantaged Businesses (SDB) 
gathered to meet with the U.S. Department 
of Health & Human Services’ (HHS) procure-
ment staff and large prime contractors. The 
event provided a critical opportunity for com-
panies seeking to establish new relationships 
and learn about upcoming business opportuni-
ties where they could team or subcontract with 
other firms. For DESA, the event did just that. 
They met RTI International, one of the world’s 
leading research institutes headquartered in the 
Research Triangle of North Carolina. 

The two firms soon found they had similar 
business goals, as each heavily focuses in health 
communications and health-related confer-
ences. After several phone calls, face-to-face 
meetings and exchanges of ideas, DESA be-
came a project team partner and subcontractor 
on one of the recent HHS contract awards to 
RTI. Lesson learned? Networking pays.

“HHS’ Vendor Day gave us an excellent op-
portunity to meet other like-minded businesses 
who share similar contracting goals. Federal 
contracts are competitive, so any chance we 
have to partner with a larger firm usually leads 
to our firm’s growth,” said Diane Sumpter, 
DESA’s President and Chief Executive Officer. 

DESA CEO’s Diane Sumpter

The Office of Small & Disadvantaged Busi-
ness Utilization is doing its part to ensure that 
firms become educated on how to market to 
HHS by providing  education, outreach and 
access to resources including opportunities to 
network and meet decision makers,  DESA is 
a 25-year-old conference management firm, 
headquartered in Columbia; SC. The firm is 
a SDB and a Woman-Owned Business. Please 
visit: http://www.desainc.com

Have a question?
Please visit our FAQ page for 
answers:
http://answers.hhs.gov/
categories/962

Submit your small business 
success story and you may be 

featured in an upcoming issue 
of HHS Pulse. Please email us at: 
sbmail@hhs.gov 

http://www.hhs.gov/smallbusiness/
mailto:sbmail%40hhs.gov?subject=Subscribe%20to%20the%20HHS%20Pulse
mailto:sbmail%40hhs.gov?subject=This%20is%20My%20Success%20Story%20doing%20business%20with%20the%20HHS
http://www.fbcinc.com/event.aspx?eventid=Q6UJ9A00R3CE
http://www.fbcinc.com/event.aspx?eventid=Q6UJ9A00R3CE
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OPDIV Product/Service Description: Estimated 
Value:

Contact 
Person:

Contact 
Information: ESR*: Competition 

Type:

Procure-
ment 
Category:

NAICS

CDC  Teen Dating Violence Evaluation.
$10,000,001 and 
above 

KENDELL 
CEPHAS 

(770)-488-1463 
4th Qtr 
FY2011 

Full & Open  Health Services  541720 

CDC 
Youth Violence Prevention- BAC 560922-1101 - 
Tehnical assistance for City Projects.

$1,000,001 to 
$5,000,000 

ANNIE HOW-
ERTON 

(770)-488-1282 
4th Qtr 
FY2011 

Full & Open 
Technical As-
sistance 

541990 

CMS 

APP# Part C and D Program Integrity Technical 
Assistance. Provide overall national program 
management support for Medicare Parts C and 
D program.

$100,000 to 
$500,000 

Sharon 
Jackson-Hall   

(410)-786-9299   
4th QTR 
2011 

TBD 
Business 
Services 

541618 

CMS 

APP # Clinical Data Abstraction Contract - 
Perform Clinical data Abstraction records in 
support of CMS’s quality initiatives. Five year 
contract – anticipated award date.

TBD-2011 
Sharon 
Jackson-Hall  

410)-786-9299  
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

Health Services 

CMS  APP # ESRD QIP Project Management Office. TBD-2011 
Sharon 
Jackson-Hall 

(410)-786-9299  
4th QTR 
2011 

TBD  Health Services 

CMS 
APP 110018 IV&V Contractor-HIGLAS - Com-
petitive.

$5,000,001 to 
$10,000,000 

Sharon 
Jackson-Hall 

(410)-786-9299 
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

IT Services 

FDA 
OM - Conference room and copier support 
services. Option Year.

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

Business 
Services 

238210 

FDA 
Verify & Analyze info in the FDA Human Cell 
Tissue Database.

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th QTR 
2011 

8(a) 
Business 
Services 

518210 

FDA 
Investigation of genetic risk factors for ITP after 
MMR vaccination in the US compared to others 
-Multi Award TO HHSF223200810026I/TO5.

$500,001 to 
$1,000,000 

Ted Weitzman  (301)-827-7178 
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

Business 
Services 

541910 

FDA  DOD Nurse for Epidemiology.
$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

Business 
Services 

621399 

FDA  CBER Training Team Support.
$500,001 to 
$1,000,000 

Ted Weitzman  (301)-827-7178 
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

Business 
Services 

541611 

FDA 
E300 & business documentation sup-
port (business contract) option period 2 
(HHSF223200930007C).

$1,000,001 to 
$5,000,000 

Ted Weitzman  (301)-827-7178 
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

Business 
Services 

541611 

FDA 

Emergency Preparedness and Response 
Support and Assistance for the Food and 
Drug Administration’s (FDA) Office of Crisis 
Management.

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

Business 
Services 

922190 

FDA  Tissues and Allograts Nurse Requirement.
$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

Business 
Services 

621399 

* Estimated Solicitation Release
For a complete listing of 4th Qtr. FY2011 contracting opportunities, please go to http://www.hhs.gov/about/smallbusiness/forecasthome.html
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Contracting Opportunities

* Estimated Solicitation Release
For a complete listing of 4th Qtr. FY2011 contracting opportunities, please go to http://www.hhs.gov/about/smallbusiness/forecasthome.html

OPDIV Product/Service Description: Estimated 
Value:

Contact 
Person:

Contact 
Information: ESR*: Competition 

Type:

Procure-
ment 
Category:

NAICS

FDA 
HHSF22320080001C - Armed Guard Service 
WEAC Option Yr 2.

$500,001 to 
$1,000,000 

Ted Weitzman  (301)-827-7178 
4th QTR 
2011 

Small Business 
Competitive 
Demonstration 

Business 
Services 

561612 

FDA 

OS - The Tobacco Product Scientific Advisory 
Committee (TPSAC) and its subcommittees 
require AV services and equipment for ap-
proximately 10 meetings. TPSAC also requires 
the webcasting of approximately 7 committee 
meetings.  

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

238210 

FDA  R’ Training for Office of Translational Sciences.
$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

611710 

FDA 
Strategic Planning, Executive Coaching, and 
Leadership Development Contract.

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

561611 

FDA 

New Requirement - base plus option year 
contract - Scanning Services for Ofc of 
Surveillence and Compliance (current contract 
HHSF223200630254G, ISN).

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

8(a) Competitive 
Business 
Services 

561611 

FDA 

Emergency Preparedness and Response 
Support and Assistance for the Food and 
Drug Administration’s (FDA) Office of Crisis 
Management.

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

922190 

FDA  Annual copier maintenance.
$500,001 to 
$1,000,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

811212 

FDA 
High density shelving systems at Ammendale 
document room.

$500,001 to 
$1,000,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

541199 

FDA  New copiers for OEP/ACS bldg WO31.
$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

811212 

FDA 
Production of one milligram each of 34 specific 
scFv antibody clones.

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

621511 

FDA 
Phonographic/Orthorgraphic (POCA) M&O 
Contract -Recompete - Period of Performance 
9/2011 - 9/2012.

$500,001 to 
$1,000,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

423990 

FDA 

Multi-award - Longitudinal Outpatient Drug 
Utilization Data Contract - Recompete of 
SDI HHSF223200850581P), Wolters Kluwer 
(HHSF223200850562P), and IMS Government 
Solutions (HHSF223200850579P).

$5,000,001 to 
$10,000,000 

Linda 
Alexander-
Giles 

(301)-827-7048 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

541513 

FDA  Food Label and Package Survey (FLAPS) Survey.
$500,001 to 
$1,000,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

561910 

FDA 
Management Consultation Services providing 
training, and assistance with HR related 
matters.

$10,000,001 and 
above 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

541611 

http://www.hhs.gov/smallbusiness/
mailto:sbmail%40hhs.gov?subject=Subscribe%20to%20the%20HHS%20Pulse
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Contracting Opportunities

* Estimated Solicitation Release
For a complete listing of 4th Qtr. FY2011 contracting opportunities, please go to http://www.hhs.gov/about/smallbusiness/forecasthome.html

OPDIV Product/Service Description: Estimated 
Value:

Contact 
Person:

Contact 
Information: ESR*: Competition 

Type:

Procure-
ment 
Category:

NAICS

FDA  Expansion of FDA Commuter Shuttle.
$1,000,001 to 
$5,000,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

8(a) Competitive 
Business 
Services 

485999 

FDA 
Contract for CFSAN’s Glassware Washing 
Services (Davis Memorial Goodwill Industries) - 
Option Year Contract.

$500,001 to 
$1,000,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

8(a) Competitive 
Business 
Services 

561720 

FDA 
HHSF223200630016C-Armed Guard Service 
Dauphin Island Option Yr 4.

$1,000,001 to 
$5,000,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

8(a) Competitive 
Business 
Services 

561612 

FDA 

Informatics Governance Board Contractor 
Support Services needed to implement and 
support operation of new Governance and 
organizational structure.

$500,001 to 
$1,000,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open 
Business 
Services 

541611 

FDA 
Laser Capture Micro-dissection Equipment for 
DAPR/LCP.

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open  Equipment  238210 

FDA  UPLC for DPQR to work with OGD.
$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open  Equipment  238210 

FDA 
Telemetry equipment for animal testing in 
DAPR/LCP.

$100,000 to 
$500,000 

Ted Weitzman  (301)-827-7178 
4th Qtr 
FY2011 

Full & Open  Equipment  238210 

FDA 
ELMS TO - CDRH POPS III; 8A STARS NEW 
-DYNANET (HHSF223200950070W).

$1,000,001 to 
$5,000,000 

Sandra 
Bellinger 

(301)-827-7159 
4th Qtr 
FY2011 

8(a) Competitive  IT Services  811212 

FDA  Informatica Translator OY1 DOS-ORA-019.
$500,001 to 
$1,000,000 

Sandra 
Bellinger 

(301)-827-7159 
4th Qtr 
FY2011 

Full & Open  IT Services  811212 

FDA 
File Share Management Software (Varonis) 
(New Requirement).

$500,001 to 
$1,000,000 

Sandra 
Bellinger 

(301)-827-7159 
4th Qtr 
FY2011 

Full & Open  IT Services  518210 

NIH 
Development of Dosage Forms and Delivery 
Systems for Anti-Tumor Agents.

$100,000 to 
$500,000 

James Carder  (301)-228-4221
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH 
Transcription Factor-Enhanced Ultra High-Yield 
Mammalian Expression System for Recombi-
nant Antibody - Phase II SBIR Topic 256.

$500,001 to 
$1,000,000 

Robin Irving   (301)-228-4220 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH  Sharepoint Support Services.
$100,000 to 
$500,000 

Kimberly Goetz  (301)-228-4225 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH  State Cancer Policy Database Support.
$1,000,001 to 
$5,000,000 

Robin Irving  (301)-228-4220 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH 
Administrative Support for the Office of Grants 
Administration. 

$500,001 to 
$1,000,000 

Robin Irving  (301)-228-4220 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH  Health Communications Support.
$100,000 to 
$500,000 

Kimberly Goetz  (301)-228-4240 
4th QTR 
2011 

Full & Open 
Research & 
Development 
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Contracting Opportunities

* Estimated Solicitation Release
For a complete listing of 4th Qtr. FY2011 contracting opportunities, please go to http://www.hhs.gov/about/smallbusiness/forecasthome.html

OPDIV Product/Service Description: Estimated 
Value:

Contact 
Person:

Contact 
Information: ESR*: Competition 

Type:

Procure-
ment 
Category:

NAICS

NIH 

Cardiovascular Health Study(CHS)Solicitation# 
HC-12-11; This follow-on acquisition is to 
maintain the CHS organization and resources 
for ongoing and future epidemiologic research 
in cardiovascular disease, and other relevant 
topics in older adults for the Cardiovascular 
Health Study (CHS)-Core Support. It will assist 
the study in maintaining core study functions 
while assuring open, efficient, and active use 
of the CHS data and specimens for the larger 
scientific community. 

TBD-2011 
Michelle 
Brown/Joanne 
Deshler 

(301)-594-4588 
4th QTR 
2011 

TBD 
Research & 
Development 

541712 

NIH 
Analysis of Anti-Cancer Chemicals and Pharma-
ceutical Formulations.

$100,000 to 
$500,000 

Tim Crilley  (301)-228-4224 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH 
Analysis of Anti-Cancer Chemicals and Pharma-
ceutical Formulations.

$1,000,001 to 
$5,000,000 

Tim Crilley  (301)-228-4240 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH  Scientist to Scientist Exchange Program.
$100,000 to 
$500,000 

James Carder  (301)-228-4221 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH 
Manufacture of Bulk Chemicals and Bulk 
Pharmaceutical Ingredients for Preclinical and 
Clinical Studies.

$1,000,001 to 
$5,000,000 

MaryAnne 
Golling 

(301)-228-4215 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH 
Non-GMP Synthesis of Compounds for Drug 
Development.

$1,000,001 to 
$5,000,000 

Mary Anne 
Golling 

(301)-228-4215 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH 
Pathology and Veterinary Support for Preclini-
cal Toxicology Studies.

$100,000 to 
$500,000 

Mary Anne 
Golling 

(301)-228-4215 
4th QTR 
2011 

Full & Open 
Research & 
Development 

NIH  Maintenance of humidifiers.
$100,000 to 
$500,000 

Debbie Evans  (301)-496-1053 
4th Qtr 
FY2011 

TBD 
Architecture & 
Engineering 

238220 

NIH  Emergency generator maintenance.
$1,000,001 to 
$5,000,000 

Albert Parrish  (301)-402-3336 
4th Qtr 
FY2011 

TBD 
Commodoties/
Supplies 

811310 

NIH  NIAID Preclinical Development Support.
$100,000 to 
$500,000 

Eileen 
Webster-Cissel 

(301)-496-0349 
4th Qtr 
FY2011 

Full & Open 
Research & 
Development 

541712 

NIH 
Sexually Transmitted Infections Clinical Trials 
Group.

$5,000,001 to 
$10,000,000 

Gehmelle 
Johnson 

(301)-451-3689 
4th Qtr 
FY2011 

Full & Open 
Research & 
Development 

541712 

NIH 
Development of Therapeutic Products for 
Biodefense.

$10,000,001 and 
above 

Harry Brubaker  (301)-443-2966 
4th Qtr 
FY2011 

Full & Open 
Research & 
Development 

541712 

NIH 
Preclinical Services for the Development of 
Interventional Agents for Infectious Diseases.

$10,000,001 and 
above 

Shane Ryan  (301)-496-0612 
4th Qtr 
FY2011 

Full & Open 
Research & 
Development 

541712 
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Contracting Opportunities

* Estimated Solicitation Release
For a complete listing of 4th Qtr. FY2011 contracting opportunities, please go to http://www.hhs.gov/about/smallbusiness/forecasthome.html

OPDIV Product/Service Description: Estimated 
Value:

Contact 
Person:

Contact 
Information: ESR*: Competition 

Type:

Procure-
ment 
Category:

NAICS

NIH 

This contract is intended to provide information 
technology solutions and services as defined in 
FAR 2.101(b) and further clarified in the Clinger 
Cohen Act of 1996. These IT solutions and ser-
vices include health and biomedical-related IT 
services to meet scientific, health, administra-
tive, operational, managerial and information 
management requirements. 

TBD-2011  Donald Wilson  (301)-435-3886  TBD 2011  Full & Open  IT Services  541512 

NIH 

This contract is a small business set-aside Gov-
ernment-wide acquisition contract (GWAC). It 
is an IDIQ with a 10 yr. period of performance. 
This contract is intended to provide IT solutions 
and services as defined in FAR 2.101(b)and 
further clarified in Clinger Cohen Act of 1996. 
these IT solutions and services include health 
and biomedical related IT services to meet 
scientific, health, administrative, operational, 
managerial, and information management 
requirements.  

TBD-2011  Edward Wilgus  (301)-402-8360  TBD 2011 
Small Business 
Set-Aside 

IT Services  541512 

OS  Neutropenia - Rad Nuc.
$10,000,001 and 
above 

Andre Early  (202)-260-0293 
4th Qtr 
FY2011 

Full & Open 
Commodoties/
Supplies 

325412 

OS  Thermal Burn - Rad Nuc countermeasure.
$10,000,001 and 
above 

Andre Early  (202)-260-0293 
4th Qtr 
FY2011 

Full & Open 
Research & 
Development 
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